SWITCH ON YOUR BUYERS EYES
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The Staging Professionals
These tough times call for tough measures, so if you are considering selling your home or already have it listed without much interest then maybe it’s time you switch on your buyers eyes.

Part of the strategy for selling your home should include the questions “How will my home be received in its current state” and “What can I do to improve it in order to achieve the highest price possible?

According to one of Australia’s leading Real estate Agents, 95% of buyers will check on the internet before considering driving to the property. Statistically, buyers only view around 6-8 properties in a day so they need to select and discard based on some criteria – the photos they see on the internet! So if your house is not looking immaculate before the photos and marketing campaign begin, you are already at a disadvantage in selling your home successfully. 

By using the services of a Certified Staging Professional™ you can be guaranteed of a very high standard of home staging and preparing your home so that it is market ready.

In general your own furniture and accessories are used to re-design and stage your property so that it will appeal to the broadest range of buyers.

By staging your property before the photos are taken, you are creating the first impression that a buyer will see which could be the reason they choose to view your property over another.

In this current climate of oversupply, the buyer is in the driver’s seat, which is something the Australian market has not seen for some time.

So give yourself the edge over the competition, make the necessary changes to your property, invest some money into your highest earning asset and give the buyers a reason to want to drive to your property and not stay away from it altogether.










